
My Mary Kay Launch Party 
The Official Kickoff to Your New Mary Kay Business

I absolutely LOVE Launch Parties!! It is an exciting way to 
announce that you have opened up your business. This is the 
perfect program to help jumpstart your success! We will book your 
initial appointments, get leads to increase your contacts and maybe 
even add your 1st team member! You will also learn some great tips 
and techniques on how to talk about our products & Company! 
While we won’t be trying the products at the event, your guests are 
sure to have a lot of fun!! I am looking forward to meeting all of 
your family and friends at your Launch Party!

My Launch Party Date: 
_______________________ 
Time: 
_______________________ 
Location: 
_____________________

TIPS FOR A SUCCESSFUL EVENT: 
Invite at least 30 people to have 10 - 15 in attendance. Include friends, family, co-workers and acquaintances. 
You don’t have to know them well! Don’t be afraid to over-invite! Use the scripts on the reverse — they work!       
Use all types of media to be most effective (i.e. Facebook, text, e-mail, phone, mail). You can find Launch Party 
invitation post cards on compassarea.com (desire/courage) > New Consultant > 1st Steps! Text the picture of the 
post card out to your girlfriends, along with the party details and/or download & print them to mail to your 
friends. 
It’s very important to CALL and TEXT each guest 1-2 days prior to the event to confirm attendance. Use the 
scripts on the reverse. 
We will be starting the party 4 minutes before the hour/half hour with an on-time drawing (e.g. 12:56 or 6:26). 
Tell people to arrive no later than 15 minutes before to be there in time for the start (12:45 or 6:15)! 

DAY OF THE EVENT: 
Provide simple refreshments: chips & salsa or cookies & coffee. There’s no need to over-do it! 
Highlight your date book with available appointment times for the next 2 weeks following your Launch Party. 
(This is imperative in order to make our booking efforts successful!)  
Make sure your name/phone number is written on the back of all of your Look Books & Beauty Books. 
Dress up in a skirt or dress! Your friends and family will take you and your business more seriously when you 
are dressed professionally. 
Think about a few short term or long term goals you have or the dream you’d like to be living because of your 
business…. We will be sharing that with everyone because women want to support your dreams.  
You will be helping with handing out tickets and gifts. Don’t worry you will be guided on what to do. 
I will arrive about a half-hour before the guests are supposed to arrive (see above). I will bring everything we 
need for the party, including all the free product giveaways - and a gift for YOU! 

AFTER YOUR LAUNCH PARTY: 
If you did not place your initial product order before your Launch Party, connect with your Director right away 
to get that turned in, so that everyone will get their products quickly! 
Send out thank you notes/appointment reminders to everyone who came. You can use text, email, or Facebook 
if the appointment is within the next couple of days. Remember that there is nothing more special than a hand 
written post card, if you have enough time to mail it before their date. See the script on the reverse. 
Follow up with anyone who wasn’t able to make it. Ask her if you can do a practice appointment with her and a 
friend. Use the booking script found on compassarea.com > New Consultants (desire/courage) > Jump On In.

http://compassarea.com
http://compassarea.com
http://compassarea.com
http://compassarea.com


LAUNCH PARTY SCRIPTS/DIALOGUES 

Written invitation script: (text, Facebook, postcard, etc.) 

I am SO excited! I just started my business with Mary Kay teaching skin care & make-up. I will be having my 
Launch Party on ________ at ______ (place). We’ll be kicking it off with an on-time drawing for free product 
promptly at 6:26. You are such a supportive friend in my life & it would mean the world to me to have you 
come! There will be prizes, fun girlfriend time and snacks. Can I count on you to be there?!! 

Calling guests & you get to talk to them: 

Hi _____, this is _____, do you have a few minutes… I have something so exciting to tell you! (response) Did 
you receive my invitation that I (text, e-mailed, mailed, Facebook, etc.) you about my Mary Kay Launch Party? 
It’s really going to be a lot of fun. It would mean the world to me to have you come! You are such a 
supportive friend in my life & I would really appreciate it so much! It’s on _____ at 6:26. There will be prizes, 
fun girlfriend time and snacks. So, can I count on you to be there?!! (wait for a response). 

If she says yes, you can say: 

“GREAT! THANK YOU for your support. We’re going to be giving away some fun prizes and you’ll get more 
chances to win if you bring a friend. Who could you bring with you? We’ll be starting promptly with an on-
time drawing at 6:26, so plan to arrive by 6:15! Thank you so much for all you do for me! I so appreciate you! 

If she says she can’t make it, you can say: 

“That’s okay… I totally understand and know you are a very busy woman. I have been so excited ever since I 
began my Mary Kay business. This is one of the most positive, exciting things I’ve ever done. Can I at least 
count on you to help me with my training to do a practice facial with in the next 2 weeks? I have my 
datebook right here… Let’s pick a time that’s best for you. What do you think is typically better: an evening or 
a weekend? Saturday or Sunday? Morning or Afternoon? (Always give her a choice of two based on your 
availability). Thank you so much _____! I know I can always count on you to support me… this is really going 
to help me with my training & challenge to win my first “Pink Cadillac”! We are going to have a lot of fun! 
Oh… and by the way do you have a girlfriend or two that you could bring with you? It would help me with 
my challenge faster and I can give you some product for free! (If yes, ask to get a guest list in the next few 
days. If no: No worries! I’ll just be you and me then!) Thank you so much for all you do for me… I so 
appreciate you! 

When leaving a message: (This message should be quick & energetic; talk fast, but speak clearly and be excited!) 

Hi _____ it’s ______! I wanted to make sure you received my invitation for my Mary Kay Launch Party!! I’m 
so excited and CAN’T WAIT to share it with you! It’s on ______ at _____ (place). We’re starting with an on-
time drawing at 6:26, so plan to arrive by 6:15! PLEASE R.S.V.P. and let me know if I can count on you to be 
there! (and let me know if you need directions!) See you there! 

Confirm the guests 1-2 days before: 
Hi ______, this is just a friendly reminder about my Launch Party on ______ (date). I am SO excited! I want to 
thank you in advance for coming and supporting me. I so appreciate you. I will see you at _____ (place) at 
_____ (time: 6:15). Don’t be late ;) and don’t forget… feel free to bring a friend for more chances to win 
prizes! I can’t WAIT! See you soon! 

Thank you and Appointment Reminder: 

______, Thank you SO much for supporting me at my Launch Party and helping me win my 1st Pink Cadillac 
by letting me borrow your face. I promise I will give it back feeling GREAT — You’re going to LOVE Mary 
Kay!! Just a reminder that our appointment is on _____ at ______. (If she agreed to be a hostess, also include: 
I’d love to get your guest list of names & numbers in the next 24-48 hours. Include anyone who says yes or 
maybe!) I SO appreciate you for helping me out! YOU are the BEST! I am SUPER excited!! See you soon!



1. WELCOME!	  

AT	  THE	  BEGINNING	  As	  guests	  arrive,	  give	  them	  a	  folder	  and	  a	  pen	  &	  have	  them	  get	  started	  filling	  out	  the	  guest	  sheet	  and	  write	  a	  

note	  of	  encouragement	  to	  the	  new	  consultant	  on	  the	  postcard.	  They	  can	  also	  start	  filling	  out	  the	  customer	  profile	  if	  there’s	  Jme.	  	  

WELCOME!	  ______	  and	  I	  both	  would	  like	  to	  thank	  you	  for	  taking	  the	  Jmeout	  of	  your	  day	  to	  spent	  it	  
with	  us!	  

You	  were	  invited	  here	  today,	  because	  you	  are	  the	  people	  in	  her	  life	  that	  love	  and	  believe	  in	  her	  the	  most…	  and	  when	  
star9ng	  anything	  in	  life	  there	  are	  the	  people	  that	  just	  won’t	  get	  it….	  they	  might	  say	  nega9ve	  things	  about	  being	  a	  MK	  
Consultant	  and	  that’s	  not	  easy	  on	  her…..	  So,	  to	  help	  you	  have	  a	  beBer	  understanding	  of	  what	  it	  is	  she’ll	  be	  doing	  as	  a	  
Mary	  Kay	  Beauty	  Consultant	  and,	  today	  I	  am	  going	  to	  share	  just	  what	  makes	  our	  products	  and	  our	  Company	  so	  GREAT!	  I	  
know	  you	  are	  the	  people	  that	  really	  care	  about	  her	  and	  will	  understand	  and	  encourage	  her	  through	  this	  Journey	  she	  is	  
about	  to	  start,	  and	  there	  are	  THREE	  few	  ways	  you	  can	  help	  support	  _____	  as	  she	  starts	  her	  MK	  business:	  	  	  

1.)	  Be	  a	  team	  member	  on	  her	  team	  	  

2.)	  Book	  a	  party	  for	  her/	  be	  a	  hostess	  

3.)	  Be	  a	  great	  customer	  	  	  

I	  will	  share	  more	  with	  you	  all	  about	  the	  three	  ways	  as	  we	  go	  along	  	  

Collect	  PINK	  guest	  sheet	  draw	  a	  sheet	  give	  a	  giW	  	  

BRING	  WITH	  YOU:	  

In	  a	  briefcase	  (to	  give	  to	  any	  new	  people	  who	  join	  at	  the	  party	  to	  get	  started	  right	  away!)	  
Ready	  Set	  Sell	  
Start	  Something	  Beau9ful	  magazine	  (get	  hers	  from	  her	  at	  her	  launch	  party!)	  
Look	  Book	  w/6	  sales	  9ckets	  in	  a	  page	  protector	  or	  MGFH	  cello	  bag	  !
In	  a	  Starter	  Kit	  bag	  or	  tote	  bag:	  
10	  -‐	  15	  Booklets	  (see	  instruc9ons)	  
Tickets	  
Ticket	  basket	  
Name	  tags	  
Blank	  calendar	  sheets	  
Posterboard	  (with	  pages	  glued	  on	  it	  -‐	  see	  instruc9ons)	  
pink	  highlighter	  &	  sharpie	  
2	  binder	  clips	  
bluetooth	  speaker	  (&	  fun	  music	  on	  your	  phone!)	  
pens	  
MK	  Pin	  or	  giW	  for	  New	  Consultant	  (charm)	  !
Roll-‐Up	  Bag	  with	  Perfect	  10	  products	  and	  skinvigorate	  brush	  inside	  !
7	  wrapped	  giWs:	  

mini	  mascara,	  mini	  ofemr,	  mini	  handcreams,	  mini	  purfume,	  one	  mini	  sa9n	  hands	  set	  (or	  bigger	  giW)



2.	  ABOUT	  OUR	  COMPANY	  

Mary	  Kay	  founded	  our	  Company	  over	  50	  years	  ago	  with	  the	  mission	  to	  enrich	  the	  lives	  of	  women.	  
Company	  philosophy	  of	  faith	  first,	  family	  second,	  career	  third	  and	  doing	  business	  by	  the	  golden	  
rule.	  In	  addiJon	  she	  started	  the	  MK	  FoundaJon.	  Two	  corporate	  iniJaJves:	  Pink	  changing	  lives	  and	  
Pink	  doing	  green	  

Share	  why	  I	  think	  she	  will	  be	  great	  at	  MK	  consultant	  (hold	  her	  hands	  speak	  to	  her	  by	  looking	  her	  in	  the	  eyes	  speak	  to	  her	  
about	  the	  person	  she	  is	  and	  the	  greatness	  in	  her)	  	  

Ask	  her	  why	  she	  wants	  her	  Mk	  business	  to	  work	  for	  her	  (family,	  kids,	  house	  —	  her	  why)	  

Have	  one	  or	  two	  guest	  read	  what	  they	  wrote	  on	  the	  post	  card.	  	  	  

Collect	  the	  POST	  CARDS	  and	  draw	  one,	  give	  a	  giW	  

!
Tell	  them	  about	  our	  Compass	  Area	  &	  our	  mission.	  As	  we	  launch	  her	  business	  (no	  smashing	  of	  champagne	  boBles!)	  I	  want	  
to	  give	  her	  this	  charm	  for	  her	  bracelet.	  It’s	  a	  ship’s	  wheel,	  because	  you	  are	  in	  control	  of	  your	  des9ny	  and	  that	  YOU	  direct	  
your	  ship!	  Give	  her	  her	  debut	  charm/bracelet	  &	  praise	  her	  for	  a	  a	  job	  well	  done	  today!

3.	  SHARE	  THE	  PRODUCTS	  

Take	  our	  your	  Perfect	  10	  Sheet!	  This	  is	  yours	  to	  take	  home	  with	  you,	  so	  feel	  free	  to	  
take	  notes	  on	  it	  as	  we	  go	  along!	  

Share	  the	  MK	  products.	  Hold	  up	  each	  one	  and	  romance	  it	  tell	  what	  it	  does.	  	  	  
!
Have	  them	  star	  or	  circle	  each	  product	  that	  they	  think	  would	  be	  great	  for	  their	  skin!	  
!
Give	  a	  9cket	  for	  every	  product	  that	  they	  circled	  or	  starred………Draw	  for	  a	  giW



4.	  REFERRALS	  

Now	  we	  are	  going	  to	  play	  a	  game	  to	  win	  more	  prizes!	  Get	  out	  your	  cell	  phones	  and	  take	  the	  Pink	  
Profile	  Card	  out	  of	  your	  folder	  &	  flip	  it	  to	  the	  back!	  Now	  that	  you	  can	  see	  the	  benefits	  of	  using	  great	  
skin	  care,	  I	  know	  women	  love	  to	  share	  with	  their	  girlfriends	  new	  and	  exci9ng	  discoveries….	  and	  help	  
their	  girlfriends	  learn	  about	  it	  too!	  I	  also	  know	  that	  you	  all	  love	  ____	  and	  what	  to	  share	  her	  with	  your	  
friends	  and	  family.	  So	  here	  is	  your	  chance!	  This	  is	  really	  going	  to	  help	  her	  increase	  her	  contacts	  so	  she	  
can	  build	  a	  successful	  business	  with	  LOTS	  of	  women	  she	  does	  not	  know!	  SO	  we	  are	  going	  to	  have	  a	  
referral	  race!	  The	  first	  person	  that	  put	  7	  names	  and	  numbers	  gets	  double	  the	  9ckets…	  but	  as	  you	  see	  
the	  pink	  part	  says	  that	  it’s	  just	  for	  the	  consultant	  use….	  well,	  today	  I	  am	  the	  Consultant	  and	  I	  am	  
telling	  you	  that	  YOU	  can	  use	  it	  to	  refer	  more	  names!	  	  You	  have	  2	  minutes	  to	  write	  as	  many	  names	  and	  
numbers	  that	  you	  can	  get	  out	  of	  your	  phone	  and	  onto	  paper…..	  You	  get	  a	  9cket	  for	  each	  name	  you	  put	  
down.	  So	  who	  will	  get	  the	  most	  9ckets?...…	  ready	  ,	  set,	  go!	  Shout	  out	  when	  you’ve	  reached	  7	  -‐	  but	  
keep	  going!	  	  

Play	  a	  song	  for	  2	  min	  loud	  	  dance	  around	  	  (aWer	  about	  a	  min	  announce	  that	  there	  is	  just	  15	  seconds	  leW	  !!!!!)	  

Give	  1	  9cket	  for	  each	  name	  and	  double	  9ckets	  to	  the	  person	  that	  reached	  7	  names	  first	  and	  	  

Draw	  and	  give	  away	  a	  giW

5.	  BOOKING	  FACES	  

(The	  date	  book	  should	  be	  marked	  in	  pink	  highlighter	  where	  she	  can	  hold	  appointments	  in	  the	  next	  two	  weeks	  and	  binder	  
clip	  the	  other	  pages	  so	  they	  can	  only	  write	  in	  the	  two	  weeks)	  	  

Share	  her	  goal	  of	  having	  30	  prac9ce	  facials	  in	  the	  next	  two	  weeks	  and	  share	  with	  6	  women	  
about	  our	  Mary	  Kay	  business!!!	  It’s	  called	  a	  POWER	  START!	  When	  she	  finishes	  this	  goal	  she	  will	  
earn	  her	  FIRST	  PINK	  CADILLAC	  as	  well	  as	  some	  gorgeous	  pearl	  jewelry	  and	  more	  charms	  for	  her	  
bracelet!	  	  

So	  	  now	  we	  are	  now	  going	  to	  schedule	  a	  9me	  for	  you	  get	  to	  try	  all	  these	  amazing	  MK	  products	  
AND	  help	  ____	  prac9ce	  her	  new	  skills	  as	  a	  Mary	  Kay	  Beauty	  Consultant!	  AND…	  if	  you	  book	  a	  
PARTY	  today	  (you	  can	  use	  your	  referral	  list	  as	  your	  invite	  list!)	  you’ll	  get	  to	  take	  advantage	  of	  
our	  exclusive	  launch	  party	  hostess	  special	  today	  which	  is	  50%	  off	  skinvigorate	  facial	  brush!	  In	  
addi9on	  to	  the	  $75	  in	  FREE	  products	  you’ll	  receive	  at	  your	  party	  just	  for	  having	  friends	  over	  to	  
try	  MK!	  Could	  you	  get	  excited	  about	  that?!	  

So	  here’s	  how	  you	  can	  help	  her	  with	  her	  prac9ce	  faces:



6.	  BOOKING	  FACES	  cont.	  

You	  can	  be	  a	  1	  or	  a	  2	  or	  a	  5	  (and	  you	  will	  get	  1,2	  or	  5	  9ckets!)	  

1) You	  will	  let	  _____	  	  borrow	  your	  face!	  I	  promise	  that	  she	  will	  give	  you	  your	  face	  back	  when	  she	  is	  done!	  

2) I	  am	  sure	  I	  can	  find	  a	  fried	  or	  2	  to	  join	  me	  and	  share	  your	  facial	  with	  1-‐2	  people	  like	  your	  mom/sister/girlfriend/
neighbor	  	  

3) Your	  are	  _____’s	  “I’m	  all	  in”	  girlfriend	  and	  you	  will	  have	  5	  guests	  over	  to	  have	  a	  PARTY	  &	  be	  a	  hostess	  (qualifying	  
you	  for	  the	  special	  today	  and	  free	  product	  at	  your	  party!)	  

!
Go	  around	  the	  table	  and	  ask	  each	  person	  are	  you	  a	  1-‐2-‐5	  party	  girlfriend..	  Have	  the	  consultant	  write	  their	  name	  
on	  the	  board	  and	  then	  write	  that	  ladies	  name	  smaller	  2-‐5	  9me	  under	  it.	  AWer	  she	  says	  how	  many	  she	  will	  have	  
give	  her	  the	  date	  book	  and	  have	  her	  put	  her	  name	  in	  the	  pink	  highlighted	  areas	  keep	  asking	  un9l	  everyone	  has	  
put	  their	  name	  on	  the	  board	  and	  in	  the	  date	  book	  (If	  they	  say	  3	  -‐	  say.	  if	  you	  can	  get	  3,	  I	  think	  you	  can	  get	  5	  can	  
we	  count	  on	  you	  for	  5	  and	  be	  that	  “all	  in”	  girlfriend	  ☺)	  

Give	  9ckets	  for	  each	  face	  and	  pass	  out	  a	  giW	  

7.	  SHARING	  THE	  BUSINESS	  

Share	  the	  business	  opportunity	  with	  the	  Consider	  MK	  sheet	  on	  the	  back	  of	  the	  perfect	  10	  sheet.	  

I’d	  like	  to	  share	  a	  liBle	  bit	  more	  about	  our	  business	  opportunity	  and	  tell	  you	  my	  story.	  At	  the	  end	  I’d	  
like	   to	   ask	   y’all	   for	   any	   ques9ons	   you	   have	   about	   the	   business	   to	   help	   ____	   learn	   how	   to	   answer	  
ques9ons	  about	  what	  it	  is	  we	  do!	  I’ll	  give	  you	  a	  9cket	  for	  every	  ques9on!	  

This	  is	  the	  kit	  we	  all	  get	  started	  with……..	  

M-‐	  Money	  (what	  it	  has	  done	  for	  me)	  	  	  	  	  	  	  	  	  

R-‐	  Recogni9on	  /Rewards	  (Car/Rings/handbags/trips)	  	  

A	  –	  Advancement/	  leading&	  helping	  others/	  making	  a	  difference	  in	  the	  world	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  	  

B-‐	  Be	  your	  own	  boss/	  advantages	  	  

C-‐	  Confidence	  /	  self	  esteem	  -‐Tell	  your	  story	  	  	  	  

Give	  9ckets	  for	  ques9on	  Draw	  one,	  give	  a	  giW!!



8.	  BACK	  to	  the	  PRODUCTS	  

Flip	  your	  sheet	  back	  over	  to	  the	  Perfect	  10	  

Romance	  the	  roll	  up	  share	  that	  today	  you	  can	  take	  home	  any	  set	  with	  you	  or	  get	  
all	  6	  of	  the	  sets	  for	  only	  225	  that’s	  a	  great	  savings	  it	  normally	  retails	  for	  $290.00	  
dollars!!!	   OMGOSH!!!	   What	   a	   value	   you	   will	   save	   over	   $65.00	   dollars!	   Also,	  
today	  only,	  you	  can	  get	  the	  product	  organizer	  bag	  at	  1/2	  off!!!	  Normally	  it’s	  35	  &	  
today	  you	  can	  have	  it	  for	  just	  17.50!	  

This	  special	  is	  for	  you	  today	  only!!!	  	  

Ask	  them	  to	  answer	  the	  ques9ons	  on	  Perfect	  10	  sheet	  	  

Did	  you	  have	  fun	  today….	  yes	  or	  no	  you	  beBer	  not	  say	  no!!!	  Make	  them	  laugh!!!

9.	  IN	  CLOSING	  

Remember	  in	  the	  beginning	  I	  said	  there	  were	  3ways	  you	  could	  help	  her	  today?	  Who	  remembers	  what	  they	  
were?	  ;)	  

Now	   that	   you’ve	   heard	   about	   our	   products	   and	   opportunity,	   I	   want	   to	   ask	   you	   if	   you	   are	   an	   A,	   B	   or	   C	  
girlfriend	  

A) is	  ABSOLUTELY	  If	  you’re	  an	  A	  Girlfriend	  that	  means	  you	  are	  all	   in!!!	  YOU	  can	  pull	  out	  the	  long	  form	  and	  
start	  to	  fill	  it	  out!!	  NOW	  you	  can	  make	  your	  dreams	  come	  true	  and	  be	  on	  _________	  team!!!	  (if	  you	  start	  
today	  you	  get	  10	  9ckets)	  

B) is	  BUY	  me	  a	  CUP	  of	  COFFEE!	  If	  you’re	  a	  B	  Girlfriend	  -‐	  It	  sounds	  interes9ng,	  but	  you	  have	  a	  few	  ques9ons.	  
Let’s	  book	  a	  9me	  to	  get	  together	  the	  next	  few	  days	  and	  see	  if	  this	  could	  be	  a	  fit!	  (If	  you	  book	  a	  sharing	  
apt.	  you	  will	  get	  5	  9ckets)	  have	  the	  consultant	  to	  write	  her	  name	  on	  the	  board.	  

C) If	  you’re	  a	  C	  Girlfriend,	  (and	  I	  believe	  you	  all	  will	  be	  that	  for	  her	  today!!!)	  That	  means	  you	  want	  to	  be	  a	  
great	  CUSTOMER	  and	  take	  home	  some	  product	  tonight	  and	  help	  ____	  Launch	  her	  business!	  Inside	  your	  
folder	  is	  a	  sales	  9cket	  that	  you	  so	  you	  can	  write	  up	  what	  you	  would	  like	  to	  take	  home	  with	  you	  on	  your	  
slip	  and	  just	  add	  ____%	  tax	  and	  your	  CC#	  (For	  every	  $10	  you	  get	  in	  product	  today	  you	  get	  1	  9cket)	  

Go	  around	  the	  room	  and	  ask	   if	  they’re	  an	  A,	  B	  or	  C	  have	  the	  consultant	  write	  their	  names	  on	  the	  board	   if	  
they	  are	  a	  B	  (give	  out	  9ckets)



10.	  IN	  CLOSING	  cont.	  

Once	  again	  thank	  you	  soooooo	  much	  for	  coming	  and	  caring	  enough	  about	  _______	  to	  spend	  your	  9me	  with	  
us	  today!!!	  	  	  	  ___	  and	  I	  are	  so	  grateful	  for	  you	  and	  can’t	  thank	  you	  enough	  for	  believing	  in	  her	  and	  helping	  her	  
launch	  her	  MK	  business!!	  	  

I	  would	  love	  to	  talk	  to	  each	  of	  you	  for	  3-‐5	  min	  before	  you	  leave	  to	  answer	  any	  ques9ons	  you	  may	  have.	  If	  you	  
could	  just	  finish	  filling	  out	  the	  Customer	  profile	  card	  and	  your	  sales	  slip	  for	  the	  products	  that	  you	  would	  like	  
to	  take	  home	  with	  you.	  This	  would	  really	  help	  _______	  out	  a	  lot!	  Feel	  free	  to	  take	  a	  look	  at	  the	  last	  few	  pages	  
of	  the	  book	  for	  more	  informa9on	  on	  products	  and	  our	  business!	  If	  you	  have	  any	  ques9ons,	  I	  will	  be	  available	  
to	  answer	  them	  all	  during	  your	  Individual	  9me.	  Is	  there	  anyone	  who	  needs	  to	  leave	  right	  away?	  

AWer	  we’ve	  wrapped	  everything	  up	  we	  will	  draw	  the	  final	  giW…	  	  

!
Let’s	  draw	  our	  last	  giW!!!	  	  

AT	  THE	  END  !
INDIVIDUAL	  CONSULTATION	  	  

When	  mee9ng	  with	  each	  guest	  individually,	  collect	  the	  profile	  card	  and	  make	  
sure	  there	  is	  a	  zip	  code	  on	  the	  address.	  (You	  will	  need	  it	  to	  charge	  the	  CC).	  
Help	  her	  add	  tax	  &	  complete	  the	  sale.	  Get	  the	  $$$$!	  	  Then	  confirm	  the	  apt.	  
made	  in	  the	  consultant’s	  Date	  Book.	  Let	  the	  guest	  know	  that	  the	  consultant	  
will	  be	  calling	  her	  for	  the	  guest	  list	  and	  to	  go	  over	  the	  hostess	  plan.	  As	  an	  add-‐
on	  ask,	  if	  they	  booked	  an	  appointment:	  “would	  you	  like	  to	  get	  the	  
SKINVIGORATE	  BRUSH	  at	  ½	  off	  for	  booking	  with	  ___	  today?	  (It	  will	  help	  
solidify	  the	  booking	  if	  she	  accepts	  the	  offer.)	  If	  she	  declines,	  remind	  her	  she	  
can	  s9ll	  get	  it	  half-‐off	  at	  her	  party.



MAKING	  BOOKLETS	  &	  BOARDS	  

You’ll	  need	  clear	  front	  Presenta1on	  folders	  &	  Pocket	  pages	  from	  Office	  Max,	  page	  protectors	  and	  color	  copies	  of:	  

Page	  1)	  Promo1on	  sheet	  about	  being	  a	  red	  jacket,	  pink	  changing	  lives/Pink	  doing	  green	  on	  back	  

Page	  2)	  Is	  a	  pocket	  page	  back	  to	  front	  a	  mk	  agreement,	  sales	  slip,	  the	  perfect	  10	  sheet	  with	  a	  Consider	  MK	  sheet	  
on	  the	  back	  of	  it,	  Customer	  pink	  profile	  card,	  printed	  on	  pink	  paper	  a	  guest	  sheet	  (this	  is	  for	  YOU),	  post	  card	  so	  
they	  can	  write	  why	  they	  think	  she	  will	  be	  great	  at	  being	  a	  MK	  consultant.	  	  (You	  will	  mail	  one	  a	  day	  to	  her	  in	  the	  
next	  few	  days).	  Use	  packing	  tape	  to	  aPach	  the	  “Folder	  Sign”	  to	  the	  front	  of	  the	  pocket.	  

Page	  3)	  Fact	  sheet	  both	  sides	  of	  the	  Miracle	  Set	  (you	  can	  also	  include	  a	  Timewise	  repair,	  Botanical	  and	  Clear	  Proof	  
fact	  sheet	  if	  you	  like).	  	  

Page	  4)	  A	  skinvigorate	  adver1sement	  and	  the	  Mary	  Kay	  Favorites	  sheet,	  both	  found	  on	  the	  FedEx	  doc	  store	  

Page	  5)	  The	  picture	  of	  the	  starter	  kit	  &	  on	  the	  back	  the	  reasons	  why	  womaen	  start	  a	  MK	  business	  

You	  will	  also	  need	  a	  poster	  board	  for	  bookings.	  Cut	  a	  large	  poster	  board	  in	  half	  &	  glue	  paper	  sheets	  on	  for	  
tracking	  faces	  and	  interviews	  (each	  document	  makes	  2	  boards)
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TO:

PLACE
POSTCARD
POSTAGE

HERE

Date: ____________________________

Time: ___________ Please arrive early!

Place: ___________________________

_________________________________

Please RSVP: _____________________

You are invited to join me for my 
Mary Kay Launch Party! 
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Time: ___________ Please arrive early!

Place: ___________________________

_________________________________

Please RSVP: _____________________

You are invited to join me for my 
Mary Kay Launch Party! 



Lets Get This Party Started!!
Please:	  
1. Write	  a	  note	  to	  your	  Consultant	  

telling	  her	  about	  why	  you	  
believe	  that	  she	  will	  be	  GREAT	  	  
in	  Mary	  Kay	  

2. Tell	  us	  a	  little	  bit	  about	  you	  by	  
filling	  out	  the	  pink	  Guest	  Sheet	  

3. Tell	  us	  about	  your	  skin	  by	  filling	  
out	  the	  Customer	  Profile	  Card	  

	  	   	   Thank	  You
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Perfect 10 for Perfect Skin!Perfect 10

Miracle Set 
$95

Microdermabrasion Plus 
$55

Oil Free Eye Makeup 
Remover  $15 Save 

$13!

Save 
$4!

What do 
 you think?

Replenishing Serum+ C 
$56

Firming Eye Cream 
$32

Foundations 
Créme-to-Powder $18 

CC Cream or Mineral Powder $20 
Liquid: Matte or Luminous $22

TODAY ONLY! 

Book with your Consultant NOW 

and receive your  

Skinvigorate Brush  

HALF-OFF! 

Just $25 today!

Did you have FUN today?  
YES 
NO 

Now that you’ve heard about our products 
and our business opportunity, would you 
consider yourself an A, B or C:  

A: Absolutely, I’d love to be on 
your team! 
B: Buy me a cup of coffee and 
tell me more about the business! 
C: It all sounds great, and I’d 
love to be your Customer!

BONUS! 
Get a Travel Roll-Up Bag at HALF-OFF 
when you purchase the PARTY SPECIAL 
package of all six boxes! 

JUST $17.50 TODAY!

PARTY SPECIAL! Get ALL 6  for just $225 tonight!  A $290  retail value!



Consider what Mary Kay has to offer...
With the current economy and gas prices on the rise, it’s making our family 
budgets stretch thin...the same amount of money just doesn’t go as far!  In 
addition to worrying about job security, many women are looking for ways 
to supplement their income without sacrificing what they value most: time 
with their families. The Mary Kay Career Opportunity is a perfect fit for 
anyone looking for a “Plan B” option and a way to provide extra income. 
Consider these facts: 

• As an Independent Mary Kay Beauty Consultant, you are a small retail 
business owner. Mary Kay is NOT a “multi-level marketing plan” 
wherein you sign up distributors to increase your percentages. You sell 
directly to retail customers and earn 50% of everything you sell. The 
Company supports your business with advertising, referrals, a personal 
website, drop shipping & a direct mail program that costs pennies to you! 

• Our product is the Best-Selling Brand in America. Our personalized 
service, including free delivery & on-line shopping, as well as department 
store quality at a third of the price, make Mary Kay products even more 
attractive to today’s busy woman!  Our products are consumable which 
means you get paid time and time again for the same appointment! And... 
our products are recession proof. Women may go without buying new 
shoes or clothes, but they won’t leave home without mascara! 

• Our Company is moral and ethical. We do business by the Golden Rule. 
Mary Kay felt strongly about keeping our priorities in balance: God first, 
Family Second and Career Third. You get to work in a positive 
atmosphere of support and encouragement with like-minded business 
women who are always there to help. 

Becoming a Business Owner.... 
With the high cost of commuting and child care, working for an 
employer may just not be worth it any longer. As a Mary Kay  
Business owner, you get: 

Tax Benefits & Deductions. Lower your income taxes by writing off 
your mileage, telephone, computer/internet, office supplies, and a portion of 
travel, entertainment and housekeeping! 

To Be Your Own Boss. You have the freedom and flexibility to work 
when & how you want. There are no quotas or territories. Advancement into a 
Leadership role is based on your personal activity and at your own pace. 

To Achieve Success. You have choices to live your life according to your 
values. No more living paycheck to paycheck. Enjoy the ability to set & reach 
goals, serving as a role-model to your children. Earn rewards and prizes that 
build your self-confidence and self-esteem. Feel good about what you do: 
Enriching Women’s Lives. Wake up happy -- everyday.

Earning Money.... 

Selling Product = 50% profit! 
Establish customers through facials & skin care  

   parties. Average income is $50 - $75 an hour. 
Consumable product creates a reorder income. 
Website business is $30 for the 1st year. No hidden 

fees or monthly maintenance fees.  

Team Building 
Earn commissions directly from the Company for  

   introducing other women to Mary Kay. Earn cash 
   bonuses and the use of a white Chevy Cruze! 

Leadership 
Triple your income when you advance to Sales  

   Director. Responsibilities include training and  
   mentoring new Beauty Consultants. Earn rewards 
   including: cash bonuses, a black BMW 320i,     
   Toyota Camry, or Chevy Equinox or Pink Cadillac, 
   diamonds, luxury trips, term-life & disability 
   insurance, paid retirement.

The Career Car Program.... 
Earn the use of a white Chevy Cruze in just 4 months or less! The 
Company pays the lease, tax, license, On-Star & most of the insurance. 
($21 co-pay pp for the 1st 2 years, $30 for teenagers!) Or choose $375 
cash a month instead! Imagine adding over $6,000 a year to your family 
budget if you didn’t have to pay for a car!  You also have a potential 
fuel savings per year - the Cruze gets 26/38 mpg!

Getting Started.... 
1) Fill out a New Consultant Agreement. 

2) Pay for your Starter Kit -  just $100 plus  
    tax & shipping - a $400 value! 

3) Mark your calendar for training classes. Education 
is free, local & on-going! 

  
4) List the names of everyone you know who has skin! 

  
      5) Begin  
     practicing  
         facials &  
     parties  
     with your  
         contact list. 

     Mary Kay offers  
     a 90% buy-back 
     Guarantee!



Help me win my 1st “Cadillac” & let me borrow your face! 
1.         16. 

2.         17. 

3.         18. 

4.         19. 

5.         20. 

My  
DREAM!

My goal is 30 
Faces in 30 Days 
to WIN the Pink 

Caddy Sparkle Pin!

THANK YOU! for 

being here t
o  

CELEBRATE with me!



6.         21. 

7.         22. 

8.         23. 

9.         24. 

10.         25. 

11.         26. 

12.         27. 

13.         28. 

14.         29. 

15.         30.

I’ll be able to practice 
my new skills and…

Turn it into the 
REAL THING!



May I Share with You? 
1.         4. 

2.         5. 

3.         6.
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Name  
Address 
City 	 	 	 	 	 	 State           Zip 
Phone  
E-Mail 
Age Group: 18-24         25-34         35-44         45-54         55+ 
Beauty Consultant 

Of the four descriptions, choose which best matches you. 
Mark ‘A’ for the best, ‘B’ for the second best. 

RESULTS focused       PEOPLE focused     FAMILY focused      DETAIL focused 

These are reasons that other women have become Mary Kay Consultants. 
Which ones appeal to you? 
          Earn excellent INCOME for part time work 
           Have control over your ADVANCEMENT & unlimited earning potential 
           Improve your SELF CONFIDENCE 
           Earn RECOGNITION & PRIZES for achieving goals 
           Earn a FREE CAR - white cruz, black Camry, Equinox or BMW, or pink Cadillac 
           Set your own FLEXIBLE schedule 
           Run your own business and enjoy many TAX BENEFITS 
           Have BALANCED priorities: faith first, family second, career third 
           Gain new FRIENDS & have FUN 
           HELP OTHERS to look their best & develop their full potential 
           Enjoy MORE TIME with your family or more time for yourself 

What is your current occupation?  
What do you like best about what you do?  
What do you like least about what you do?  

If you started a home based business, would you choose: 
          spare time (3-5 hr/wk)            part time (6-10 hr/wk)            full time (11+ hr/wk) 

         This sounds intriguing! Please send me home with more information!

You’re FABULOUS, Darling! 
     Thanks for being our Guest! 

              Please take a minute to give us your opinion

Quick decisions 
Likes to manage 

Likes having power 
Values time

Loves to talk 
Motivational 
Enthusiastic 

Likes recognition

Perfectionist 
Serious 

Analytical 
Careful to change

Loyal 
Slow to change 
Security minded 

Goes by the rules

Name  
Address 
City 	 	 	 	 	 	 State           Zip 
Phone  
E-Mail 
Age Group: 18-24         25-34         35-44         45-54         55+ 
Beauty Consultant 

Of the four descriptions, choose which best matches you. 
Mark ‘A’ for the best, ‘B’ for the second best. 

RESULTS focused       PEOPLE focused     FAMILY focused      DETAIL focused 

These are reasons that other women have become Mary Kay Consultants. 
Which ones appeal to you? 
          Earn excellent INCOME for part time work 
           Have control over your ADVANCEMENT & unlimited earning potential 
           Improve your SELF CONFIDENCE 
           Earn RECOGNITION & PRIZES for achieving goals 
           Earn a FREE CAR - white cruz, black Camry, Equinox or BMW, or pink Cadillac 
           Set your own FLEXIBLE schedule 
           Run your own business and enjoy many TAX BENEFITS 
           Have BALANCED priorities: faith first, family second, career third 
           Gain new FRIENDS & have FUN 
           HELP OTHERS to look their best & develop their full potential 
           Enjoy MORE TIME with your family or more time for yourself 

What is your current occupation?  
What do you like best about what you do?  
What do you like least about what you do?  

If you started a home based business, would you choose: 
          spare time (3-5 hr/wk)            part time (6-10 hr/wk)            full time (11+ hr/wk) 

         This sounds intriguing! Please send me home with more information!

You’re FABULOUS, Darling! 
     Thanks for being our Guest! 

              Please take a minute to give us your opinion

Quick decisions 
Likes to manage 

Likes having power 
Values time

Loves to talk 
Motivational 
Enthusiastic 

Likes recognition

Perfectionist 
Serious 

Analytical 
Careful to change

Loyal 
Slow to change 
Security minded 

Goes by the rules
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OUTstartstrong!
New Independent Beauty Consultant Experience

  *  To receive the free product bonus, your Independent Beauty Consultant Agreement must be received and accepted  
by the Company. Your initial wholesale Section 1 product order must equal $600 (excluding sales tax) or more and  
must be received and accepted by the Company in the month the Agreement was accepted, or in the following month.    
Sales tax is required on the suggested retail value of the Section 1 products included in the bonus. Refer to the  
Ready, Set, Sell! brochure for complete details and more information on the free product bonuses.

 **  To qualify for a free custom color look, a minimum wholesale Section 1 order of $600 or more must be received and accepted by the 
Company within 15 calendar days of when the Independent Beauty Consultant Agreement is received and accepted by the Company. 
Sales tax is required on the actual suggested retail value of the gift. 

***  To congratulate you as a new Independent Beauty Consultant for your six-month anniversary, you are eligible to receive a free Section 1  
product in a $225 wholesale Section 1 order placed by the end of your anniversary month. Sales tax is required on the suggested retail value 
of the free product. You will receive an email from the Company letting you know about this opportunity. The offer is valid through the end of 
the month in which the email is received and is redeemable on one order only. Limit one offer per Independent Beauty Consultant.

All of the tools you need to help you book your 
first parties and make your first sales, tucked 
inside one divinely gorgeous bag.

Starter Kit

Communications

During your first month as an Independent 
Beauty Consultant, you’ll receive an email from 
the Company each week with valuable tips 
and advice.

Six-Month 
Anniversary 

Gift***

To help you celebrate this 
milestone, you’ll get a free product 
gift from the Company!

First Steps

•  The Ready, Set, Sell!* and Custom Color Look** 
Product Bonuses

•  A 50 percent savings on the first year of your Mary Kay® 
Personal Web Site. (Requires ProPay® to process orders, 
but who wouldn’t want the ability to serve customers 24/7!)

•  Special offers from MKConnections®.  
(Some real must-haves!)

•  A business announcement email for your friends and family.

EXCLUSIVE OFFERS! 
Boost your business 
from the start. 
Available 
for a 
limited 
time only 
to new 
Independent Beauty 
Consultants. Includes:

20
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Red Jacket

“Pearls of 
Sharing”

Mary Kay 
Career Car

Red Jacket“Power Start”

Red Jacket

Red Jacket

Red Jacket

PAINT THE TOWN RED 

BY Seminar 2015  x  March 1 — June 30, 2015 

Add 3, 4 or 5  
Team Members 
Mar 1 -June 30 
to earn these  

fantastic  
rewards! 

Earn This:  
1. A name badge ribbon at Semi-

nar 2015 
2. An invitation to a mingle held 

at Seminar  

3. A new red jacket**     
    chosen from three  
    new exclusive designs 

Do This:  
Add 3qualified* new  

personal team members 

Do This:  
Add 4 qualified* new  

personal team members 

Earn This:  
1. Everything listed  for #1, 

PLUS 
2. A black and white graphic 

oblong scarf from the new 
Sales Director suit collec-
tion, made to match the 
new red jackets  

Do This:  
Add 5 qualified* new  

personal team members 

Earn This:  
1. Everything listed  for #1 

and #2, PLUS 
2. A red clutch with gold-

tone studs to match 
your new red jacket  

HO
W

 TO
 EA

RN
 YO

UR
 FR

EE
 R

ED
 

JA
CK

ET
 A

ND
 S

UC
CE

SS
OR

IE
S:

 

Jacket Style 1:  
Double Breasted  

Red Clutch 
(Add 5 team members) 

A black and white 
graphic oblong scarf  

(add 4 team  
members) 

EARN A FREE 
RED JACKET!!  
(Add 3 or more 
team mbers) 

Jacket Style 2:  
Classic Shawl      
    Collar 

Jacket 
Style 3:  

Zipper 
Cropped 
Cutaway Track for Success: 

Created by Director Double  www.directordouble.com 

Star Team Builder Team Leader

With 3 Active Team Members, you will 
move into Leadership and earn the 
prestigious Mary Kay Red Jacket, signifying 
your commitment to enriching the lives of 
others - as well as your own!

Start developing your customer base - and 
your success by holding 8 practice 
appointments & seeing 30 faces in a 30 day 
period. You’ll earn the elite PS charm!

Learn how to share our company’s business plan by 
scheduling 6 practice sharing appointments with your 
Director. They can be done in person, over coffee/ 
lunch or by 3-way phone call. You’ll receive a 
gorgeous pearl jewelry set for your efforts! Complete 
your Pearls of Sharing during your Power Start & be a 
“Power Start Plus” winner, earning you more jewelry!

Debut as a Team Leader with 5 Active Team 
Members & you’ll have the opportunity to 
go on-target for your first Mary Kay Career 
Car!!



1. Sales 
50% Commission Parties 
One-on-One Catalog or 
On-the-Go Reorders 
Website !
2. Team Building 
4% - 36% commission !
3. Career Car Program: 
Earn the use of a car with 
tags, license and the 
majority of insurance paid 
for or take ca$h instead

AVENUES OF INCOME
BENEFITS OF A 

MARY KAY BUSINESS
COULD MARY KAY  

BE FOR YOU? COMMON CONCERNS

DISCOVER A NEW YOU 
a n d  s t a r t  s o m e t h i n g  b e a u t i f u l

Recognition & Prizes 
Diamonds & Trips !

Self Confidence & 
Personal Growth !

Advancement 
NSD Family Security Plan !

Be Your Own Boss 
No quotas, No territories

ABOUT OUR 
COMPANY

God First, Family Second, 
Career Third !

The Golden Rule: 
Treat others as you would 

like to be treated !
America’s best selling 

brand of skincare & color !
Not tested on animals !

Celebrating over 50 years 
in business!

HOW MUCH DOES IT COST TO 
START A MARY KAY BUSINESS?

$100 +tax +shipping 
Starter kit filled with over 

$446 in product plus 
supplies & samples. 
Everything you need  

to get started!

90% buyback guarantee 
from the company! !

Opportunity  
to earn hundreds of 
dollars worth of free 

product as a  
New Consultant!

The following are qualities 
that we look for in our 

Consultants. 
Do you… !

__ Value education & training

__ Get excited about  

     positively impacting other

     people’s lives

__ Embrace Mary Kay’s

     philosophy of doing

     business by the Golden

     Rule 	  

__ Want to work to increase

     your financial situation

__ Have or want a higher 

     degree of influence

__ Want to be a part of a

     team & love to create

     a positive environment 

__ Have a desire & will to win
!

If you have any of these 
qualities you should 
consider starting a  
Mary Kay business! 

You are exactly the kind of 
person who is successful 

at what we do!

Time: 
Busier women get more 

done in less time. !
Shy: 

Mary Kay teaches you how 
to step out of your comfort 

zone. !
Sales type: 

Just share what you love 
about the products and 
they will sell themselves! !

Money: 
You can spend $100 on 
anything, so why not on 

something that could 
change your life! !

Fear: 
or FALSE EVIDENCE 
APPEARING REAL! 
You will NEVER know 

unless you try! Anything 
new is scary, but you will 
have all the support and 
help you need to achieve 

all your dreams!

CHEVY CRUZE OR $375

PINK CADILLAC SRX 

OR $900

TOYOTA CAMRY         CHEVY EQUINOX          BMW320i 

OR $500



YOU 
ROCK!



SOAR!



SOAR!

HUG
S to

 YO
U!



Go Confidently in the 
Direction of your 
Dreams. Thoreau




